
How to Sell Your Used Car in Singapore: A 
Step-by-Step Guide 
 

 

Sell Used Car In Singapore can be a smooth and profitable experience if done correctly. Whether you’re 

looking to upgrade to a new model, relocate, or simply reduce your expenses, understanding the right 

approach can make all the difference. 

Why Sell Your Car? 

There are various reasons why selling your car in Singapore makes sense: 

• Upgrading to a Newer Car: If you’re eyeing a newer model with more advanced features, selling 

your current vehicle could help fund the purchase. 

• Approaching COE Expiry: As cars approach the end of their Certificate of Entitlement (COE), 

selling them can help you avoid costly COE renewal fees and depreciation. 

• Lifestyle Changes: If you’re moving closer to work, starting a family, or simply prefer a smaller 

car, selling your vehicle might be the right move. 

• Reducing Maintenance Costs: Older cars tend to require more frequent repairs, and selling 

before major repairs are needed can save you money. 

Common Ways to Sell Your Car in Singapore 

https://directcars.com.sg/


The method you choose for selling your car will depend on convenience, pricing expectations, and your 

vehicle’s condition. Below are some popular options: 

1. Selling to a Dealer Selling your car to a dealer is one of the fastest and easiest methods. Dealers 

take care of all the paperwork and often offer a quick sale, though the price may be lower than 

other options. 

2. Using Online Platforms Online platforms allow you to reach potential buyers directly and often 

include tools for vehicle valuation. This option strikes a good balance between ease and securing 

a competitive price. 

3. Direct Sale to Individuals Selling directly to an individual usually results in a higher selling price. 

However, it requires more effort, including creating advertisements, scheduling viewings, and 

negotiating the terms. 

4. Scrapping or Exporting If your car has little to no resale value, scrapping or exporting might be 

the best option. You will receive a scrap value and rebates for the COE and road tax. 

Step-by-Step Guide to Selling Your Car 

1. Assess Your Car’s Market Value Before listing your car for sale, determine its market value. The car’s 

age, mileage, COE balance, and overall condition are key factors influencing the price. Use online 

valuation tools or get quotes from dealers to gauge its worth. 

2. Prepare the Car for Sale A clean, well-maintained car attracts better offers. Wash both the interior and 

exterior, fix minor issues, and have the vehicle serviced to ensure it’s in good condition. 

3. Create a Compelling Listing When advertising your car, ensure that your listing is clear and detailed. 

Use high-quality photos and highlight the car’s features such as low mileage, fuel efficiency, and any 

recent upgrades. Being transparent about the condition of the car will help build trust with potential 

buyers. 

4. Review Offers Once you begin receiving offers, compare them carefully. Look beyond the initial price 

and consider factors like payment security and the buyer’s ability to complete the transaction. 

5. Complete the Required Paperwork In Singapore, selling a car involves various administrative tasks: 

• Transfer ownership via the Land Transport Authority (LTA). 

• Settle any outstanding loans if applicable. 

• Notify your insurer and request a refund for unused road tax. 

6. Finalize the Sale After agreeing on a price, ensure that the payment is secure and that all documents, 

including the transfer of ownership, are correctly handled. 

Maximizing Your Car’s Value 

To ensure you get the best price for your car, here are a few simple tips: 



• Maintain Service Records: A well-documented maintenance history reassures buyers and can 

add value. 

• Highlight Unique Features: Point out features like advanced safety systems, fuel economy, or 

recent upgrades. 

• Sell Before Major Repairs: The sooner you sell, the less depreciation your car will experience. 

• Negotiate Effectively: Be confident in your asking price and be prepared to negotiate while 

staying within reasonable limits. 

Timing Your Sale 

The timing of your sale plays a crucial role in achieving a good price. Selling before major repairs are 

required or before your COE expires can often help you secure a better deal. Additionally, certain types 

of cars, such as fuel-efficient or hybrid models, may see increased demand depending on factors like fuel 

prices or government policies. 

Advantages of Selling Online 

Online selling offers several benefits: 

• Wider Audience: Online platforms give you access to a larger pool of potential buyers. 

• Convenience: You can list your car and manage the sale from the comfort of your home. 

• Valuation Tools: Many platforms offer tools to help you set a competitive price and assist with 

the paperwork. 

 


